


Mixed Use Development | Plano, TX

Locat ion
N E C  P r e s i d e n t  G e o r g e  B u s h  Tu r n p i k e  &  C u s t e r  R d
P l a n o ,  T X  7 5 0 7 5

Reta i l  Parce ls  -  F lex ib le  & Div is ib le
A 5 C
+/-  3 ACRES +/-  1.2 ACRES

A 4
+/-  5 ACRES

Oppor tun i t ies
For Sale,  Ground Lease or  BTS

Ownership i s  seeking bes t  o f  c lass  en ter ta inment , 
re ta i l  and res taurant  users  inc luding but  not  l imi ted 
to:  p ick lebal l ,  bowl ing,  arcade/games,  spor t s/
f i tness/rock c l imbing,  dog park,  and pat io dr iven 
res taurants .

Proper t y  Highl ights
156 acre mixed use deve lopment  wi th 1,300 apar tments , 
ex is t ing re ta i l  and fu ture of f ice 

Walkable deve lopment  wi th immense green space and pat ios

Cent ra l  locat ion wi th over  340,000 people in  a 5 mi le  radius

S t rong dayt ime popula t ion which wi l l  a l low for  a subs tant ia l 
corporate event  component  for  en ter ta inment  and res taurant 
users

Traf f i c  Counts
Custer  Rd Pres ident  George Bush Tpke
24,846 VPD 153,974 VPD 

Rosewood Property Company (RPC) is the Dallas-based real 
estate investment vehicle for The Rosewood Corporation, 
which is wholly owned by the Caroline Hunt Trust Estate. 
RPC has been involved in the development, investment, 
and operation of institutional quality real estate for four 
decades.  Their mission is to improve the quality of people’s 
lives by providing a superior experience for their residents, 
customers, and communities.  Rosewood is taking a 
very intentional approach to the entertainment and retail 
component of Hertiage Creekside and is carefully selecting 
best in class tenants that will enhance the experience for the 
customers and the residents of Heritage Creekside.  

www.rosewoodproperty.com

Developed by:



Preliminary Site Plan

           Potential Retail Opportunities - A5, A4, C

*Preliminary Site Plan may be altered dependent upon future users and city approvals

Mixed Use Development - seeking Entertainment 
users and Restaurants with Patio among other retail/
entertainment/restaurant users.



Preliminary Site Plan - Close

*Preliminary Site Plan may be altered dependent upon future users and city approvals



2024 Demographics

1-MILE RADIUS 3-MILE RADIUS

POPULATION POPULATION

DAYTIME POPULATION DAYTIME POPULATION

11,979 123,684

6,314 93,155

10-MILE RADIUS

POPULATION

DAYTIME POPULATION

1,370,000

825,912

AVERAGE HOUSEHOLD 
INCOME

AVERAGE HOUSEHOLD 
INCOME

$133,077 $120,781
AVERAGE HOUSEHOLD 
INCOME

$140,460

PROJECTED POPULATION 
(2029)

PROJECTED POPULATION 
(2029)

13,173 135,863
PROJECTED POPULATION 
(2029)

1,470,000

5-MILE RADIUS

POPULATION

DAYTIME POPULATION

356,161

207,928

AVERAGE HOUSEHOLD 
INCOME

$137,385

PROJECTED POPULATION 
(2029)

385,972



Heritage Creekside celebrates and offers nature and green 
space as a fundamental community value. Existing creeks and 
tributaries flowing through the site have been stabilized and 
restored and are now woven through the development as a 
lovable part of the public realm, and “green infrastructure”.

This is a community, connected.

Heritage Creekside is a centrally located, 156 acre, mixed use 
development adjacent to the President George Bush Turnpike 
(PGBT) just west of North Central Expressway between Alma 
Road and Custer Road in Plano, Texas. It is an all-encompassing 
modern urban environment made up of creek-side urban 
apartments, townhomes and single-family homes all within 
walking distance from a mix of shops, restaurants, and offices.







Central Location
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Visits Over Time
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Busiest Days By Visit

© 2024 Mapbox © OpenStreetMap

Property View
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Where Your Visitors Live

Max CLTYPE
C13 Philanthropic Sophisticates
O54 Influenced by Influencers
A01 American Royalty
B07 Across the Ages
F22 Fast Track Couples
D16 Settled in Suburbia
K37 Wired for Success
H26 Progressive Assortment
O53 Colleges and Cafes
C11 Sophisticated City Dweller
A05 Couples with Clout
J34 Suburban Sophisticates
B10 Cosmopolitan Achievers
A03 Kids and Cabernet
I33 Balance and Harmony
G25 Urban Edge
O55 Family Troopers
Q65 Mature and Wise
I32 Steadfast Conventionalists
O51 Digitally Savvy
C14 Boomers and Boomerangs
J35 Rural Escape
D18 Suburban Nightlife
C12 Golf Carts and Gourmets
D17 Cul de Sac Diversity
B09 Family Fun-tastic
P59 Expanding Horizons
A02 Platinum Prosperity
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Who Are Your Visitors
click on chart to learn more

Average Drive Time in
Trade Area

2023 Total Population

2023 Total Households

2023 5 Year Projected
Population Growth

2023 Total Daytime
Population

% Total Hispanic/Latino
Population

% White

% Black/African American

% Asian

Median Age

Average Household Income

Median Household Income $87,864.00

$129,127.00

36

16.27%

12.82%

50.45%

20.04%

1,320,956

6.37%

446,452

1,100,644

14.73 Mins

True Trade Area Demographics
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True Trade Area Coverage by Distance in Minutes
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Drive Time Map



Residential
When fully completed, Heritage Creekside will have 
over 1,300 residential units; several hundred attached 
and detached single-family houses, townhomes and 
apartment communities. Phase 1 and Phase 2 have 
been completed and Phase 3 is currently underway. 
Multifamily rents are the highest in the 5 mile radius and 
in high demand. 1,300 multifamily units have already 
been entitled and 962 units exist today. Phase 4 breaks 
ground in 2nd quarter of 2024 with 338 additional 
multifamily homes.



Existing
Entertainment/Retail
Heritage Creekside includes a variety of retail stores 
and eateries that complement the casual neighborhood 
experience. Whether you are on a lunch break or an 
evening out with family there is something for everyone. 

Current Retail Tenants
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Existing Tenants



Contact

Amanda Welles
awelles@venturedfw.com

214.378.1212

Amy Pjetrovic
apjetrovic@venturedfw.com

214.378.1212

Mia Ureña
murena@venturedfw.com

214.378.1212



11-2-2015 
Information About Brokerage Services 

Texas law requires all real estate license holders to give the following information about 
brokerage services to prospective buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.  
• A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.  

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material information about the property or transaction received by the broker; 
• Answer the client’s questions and present any offer to or counter-offer from the client; and  
• Treat all parties to a real estate transaction honestly and fairly.  

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
• AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or 

property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s 
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or 
subagent by the buyer or buyer’s agent.  

• AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent 
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information 
disclosed to the agent by the seller or seller’s agent.  

• AS AGENT FOR BOTH – INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written 
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary: 

• Must treat all parties to the transaction impartially and fairly;  
• May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice 

to, and carry out the instructions of each party to the transaction.  
• Must not, unless specifically authorized in writing to do so by the party, disclose: 

o That the owner will accept a price less than the written asking price; 
o That the buyer/tenant will pay a price greater than the price submitted in a written offer; and 
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.  

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt 
of this notice below and retain a copy for your records.  

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212 
Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone 

Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212 
Designated Broker’s Name License No. Email Phone 

XXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX XXXXXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX 
Agent’s Supervisor’s Name License No. Email Phone 

 Amanda Throckmorton Welles  649514 awelles@venturedfw.com 214-378-1212 
Sales Agent/Associate’s Name License No. Email Phone 

   
Buyer/Tenant/Seller/Landlord Initials  Date 

Regulated by the Texas Real Estate Commission         Information available at www.trec.texas.gov 



11-2-2015 
Information About Brokerage Services 

Texas law requires all real estate license holders to give the following information about 
brokerage services to prospective buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.  
• A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.  

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material information about the property or transaction received by the broker; 
• Answer the client’s questions and present any offer to or counter-offer from the client; and  
• Treat all parties to a real estate transaction honestly and fairly.  

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
• AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or 

property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s 
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or 
subagent by the buyer or buyer’s agent.  

• AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent 
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information 
disclosed to the agent by the seller or seller’s agent.  

• AS AGENT FOR BOTH – INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written 
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary: 

• Must treat all parties to the transaction impartially and fairly;  
• May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice 

to, and carry out the instructions of each party to the transaction.  
• Must not, unless specifically authorized in writing to do so by the party, disclose: 

o That the owner will accept a price less than the written asking price; 
o That the buyer/tenant will pay a price greater than the price submitted in a written offer; and 
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.  

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt 
of this notice below and retain a copy for your records.  

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212 
Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone 

Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212 
Designated Broker’s Name License No. Email Phone 

XXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX XXXXXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX 
Agent’s Supervisor’s Name License No. Email Phone 

Amy Pjetrovic 550374 apjetrovic@venturedfw.com 214-378-1212 
Sales Agent/Associate’s Name License No. Email Phone 

   
Buyer/Tenant/Seller/Landlord Initials  Date 

Regulated by the Texas Real Estate Commission          Information available at www.trec.texas.gov 



Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.  
• A SALES AGENT must be supervised by a broker to perform any services and works with clients on behalf of the broker.  

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material information about the property or transaction received by the broker; 
• Answer the client’s questions and present any offer to or counter-offer from the client; and  
• Treat all parties to a real estate transaction honestly and fairly.  

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
• AS AGENT OR SUBAGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or 

property management agreement. A subagent represents the owner, not the buyer, through an agreement with the owner’s broker. An owner’s agent must perform the broker’s 
minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or 
subagent by the buyer or buyer’s agent.  

• AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent 
must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information 
disclosed to the agent by the seller or seller’s agent.  

• AS AGENT FOR BOTH – INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written 
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary: 

• Must treat all parties to the transaction impartially and fairly;  
• May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice 

to, and carry out the instructions of each party to the transaction.  
• Must not, unless specifically authorized in writing to do so by the party, disclose: 

o That the owner will accept a price less than the written asking price; 
o That the buyer/tenant will pay a price greater than the price submitted in a written offer; and 
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.  

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt 
of this notice below and retain a copy for your records.  

Venture Commercial Real Estate, LLC 476641 info@venturedfw.com 214-378-1212 
Broker’s Licensed Name or Primary Assumed Business Name License No. Email Phone 

Michael E. Geisler 350982 mgeisler@venturedfw.com 214-378-1212 
Designated Broker’s Name License No. Email Phone 

XXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX XXXXXXXXXXXXXXXXXXXXXXXXXXXXX XXXXXXXXXXXX 
Agent’s Supervisor’s Name License No. Email Phone 

Mia Ureña 748118 murena@venturedfw.com 214-378-1212 
Sales Agent/Associate’s Name License No. Email Phone 

   
Buyer/Tenant/Seller/Landlord Initials  Date 

Regulated by the Texas Real Estate Commission          Information available at www.trec.texas.gov 


